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Lured to
foreign
affairs

Australians are

increasingly buying and

developing properties overseas

LISA ALLEN

Cain has
developed a
five-bedroom
villa in the
Semara
complex that
rents for up to
$2500 a night

in peak season
JASON CHILDS

WHETHER the dream destination is
Bali, Burgundy or Barcelona, Aussies
are investing and developing in record
numbers as the dollar stays high.

Who can blame them?

In regional France, you can buy a
four-bedroom house for little more
than $100,000, while in Bali, labour
and building materials are so cheap
many an Aussie is turning to property
development — specifically, private
villas with open-air pavilions, walled
gardens and swimming pools.

One lawyer says the number of
Australians buying offshore is up
20 per cent. But for every success story
there are also tales of woe.

Prominent Sydney-based executive
Ian Kortlang sold his walled villa near
Provence last year because he was not
spending enough time at the 6.9ha
holding, while an Australian univer-
sity professor warns that restoring a
“ramshackle wreck” in rural France
cost him untold heartache.

Kortlang, chief executive of advis-
ory and analysis company 360m, says
that, for most people, a year in
Provenceis a dream.

“Luckily, we had 11 years in Proven-
ce,” he says. “But there comes a time
when you are finding you are not get-
ting to the property enough and you
have to make the hard decision to sell.

“That applies to people who have
local beach houses or those that have
offshore properties in Provence or
Tuscany.”

Despite the heartache, Kortlang
says he would be tempted to buy off-
shore again.

“But the next time would be in a
major capital city, in Paris or New
York, where you can lock them up and
don’t get calls to Sydney in the middle
of the night saying ‘the tiles have come
off theroof’ or ‘there’s water in the bed-
room’. What on earth could I do?” he
asks. “T had'it happen three times in 11
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Cain wants to develop more resorts in Bali

years. It’s a terrific dream, we both
loved it but, in the end if you are not
gettingtoit...”

Another beef, for Kortlang, was the
annual lightning storms in Provence.

“The lightning would knock out the
pool pump and (our maintenance
man) Jean-Noel would send me an
email saying the ‘bad news is you need
a new pool pump costing €1500
($1860)". “We were buying a pump to
filter the pool that you are not getting
to swim in. It gets to you. That hap-
pened all the time.”

Nevertheless, Melbourne-based
international property lawyer Michael
Bula, a specialist in helping Austra-
lians buy offshore property, particu-
larly in France and Italy, says business
is brisk, up 20 per cent on last year.

“It’s a combination of three things,”
Bula says. “The strength of the Austra-
lian dollar against the euro; the fact
European property prices are down
20 per cent to 30 per cent since the
global financial crisis; and, of course,
the high Australian dollar.”

But it’s not just Western European

countries such as France and Italy that
are attracting wealthy Sydneysiders
and Melburnians.

Cashed-up Aussies looking for the
ultimate bragging rights — that over-
seas apartment, idyllic rural farm-
house, or ski chalet — are also looking
closer to home.

In New Zealand, Tom Tusher,
owner of the premium Blanket Bay
resort near Queenstown, is fielding
interest out of Perth and Sydney for an
elite 34ha subdivision overlooking
Lake Wakatipu.

The former president and chief
operating officer of Levi Strauss has a
“number of Australians interested in
Wyuna Preserve”.

Lots start at 2ha and are selling for
an average $NZ2.3 million ($1.8m).

In Bali, which is expected to attract
three million tourists this year, Austra-
lians, along with French, and cashed-
up Indonesians, are investing, given
land prices in prime parts of trendy
Seminyak have risen 120 per cent in
the past year.

Many of the Bali house and apart-
ment buyers are fly-in fly-out miners
from Perth; others are retirees from
Darwin, looking for a cheaper lifestyle.
Others are Sydneysiders dabbling in
property development.

“I have never been more busy . ..
with interest out of Australia,” says
Bali-based agent Matthew Georgeson,
adirector of Elite Havens in Seminyak.
“We are getting some really heavy
prices.

“I know a guy who spent $10m on
the Bukit (peninsular) on a piece of
land to build a house.”

Australian buyers are also ventur-
ing into development.

Originally from Melbourne, equi-
ties trader Steven Cain spent years in
Hong Kong, Singapore and Tokyo
working for financial services firms in-

Sam Drake on
the hunt for his
new house,
above, and a
view from the
property, above
right
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cluding Morgan Stanley. But after 12
years in the foreign markets he’s turn-
ing his attention to property develop-
ment and, like other Australians, has
turned his sights on Bali.

Cain has already developed a five-
bedroom villa on the Bukit peninsula,
which he has put up for sale with a
$US5.5m ($5.1m) asking price. The
villa, part of the five-star Semara com-
plex, rents for up to $US2700 a night in
peak season.

He wants to develop more luxury
villas and is looking for prime sites in
Nusa Dua and on the Bukit peninsula.

Hehaslocal partners in place, given
foreigners are not allowed to buy land
in Indonesia without local partners.

For Cain, Bali has global appeal
given the strength of the dollar and the
big numbers of Aussie, US and Asian
tourists flocking there.

“We are also seeing more and more
visitors from inside Indonesia, mainly
Jakarta. Indonesia is one of the better
economic stories globally, and Bali is
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of the Pyrenees, set Claire Chaffey and Sam Drake back just over $100,000
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well placed to benefit,” he says. “Every-
one wants to go to Bali. As much as
Australia continues to dominate, with
more than 50 per cent market share,
we are seeing more arrivals from Eu-
rope, America and intra-Asia. Even
American tourists were up by more
than 25 per centin 2011

“I want to develop more resorts in
Bali which appeal to a much broader
market. It would still be five-star but it
would be one- and two-bedroom villas,
notjust five-bedroom villas.”

While there are no figures on just
how many Australians are buying
property overseas, it's becoming
increasingly common.

In Bali, Elite Havens and Knight
Frank research shows hotel and villa
supply is projected to increase by
22 per cent, or 4508 rooms, this year,
while foreign tourist arrivals in Bali
will continue to grow.

In January, nearly 70,000 Austra-
lians visited Indonesia, according to
Australian Bureau of Statistics figures
out this week, up 4.6 per cent on Janu-
ary last year.

Between 2001 and 2011, foreign
tourist arrivals grew by 8.7 per cent.
Australian tourists arrivals grew 23 per

cent last year, representing the biggest
nationality to visit the “Island of the
Gods”.

Last year was a record-breaker for
land price increases in locations such
as Seminyak, Legian, Petitenget and
Batu Belig.

Petitenget land values rose 175 per
cent in 2011 and Batu Belig sustained
growth of 87.5 per cent. On the Bukit
peninsula, prime cliff plots jumped
22 per cent on last year.

Georgeson, of Elite Havens, says
Australians make up 50 per cent of
buyers, half of them from Perth.

“But that’s not across the board for
Bali. It’s (only) happening in Semin-
yak, Bukit and Jimbaran.”

Georgeson says Bali will remain
popular because there’s little compe-
tition in other parts of Asia.

“Phuket has better beaches but it
does not have the soul. What else have
you got? Langkawi (in Malaysia)?
There’s nowhere else.

“The Indonesian government is just
starting to put money into infrastruc-
ture. There’s a new airport going up
and new highways.”

While there are no stock-exchange
listed Atistralian developers in Bali

there are a couple of individual Aussie
players, such as Saxon Looker, who
built the Sentosa Private Villas and
Spa at Seminyak in 2007 and is now
planning the Sea Sentosa luxury
apartment block at Echo Beach, 15
minutes’ from Seminyak, according to
his website. .

Tony Smith, the former AFL foot-
baller and Gold Coast entrepreneur, is
operating two Semara Resorts in
Seminyak and the Bukit peninsula.

He says Australian developers are
showing keen interest.

“They are everywhere they want to
build villas and condo-hotels,” Smith
says. “Asia is in a boom, 100 times big-
ger than the boom from 2004-07.

“Australian property developers are
circling. I think there’s a lot of Aussie
developers here.

“It is not impossible to do stuff here,
but it is difficult. We are getting small-
time Aussie developers.”

One of the main problems, Smith
says, is the fact that you can’t get
finance in Indonesia. “Anything
people do here, they have to find
themselves.”

A world away in Europe, Mark
Bula, principal and director of Michael
Bula Solicitors, says business is boom-
ing, and it’s not just residential proper-
ties people are buying.

“They are buying apartments and
houses and I am now seeing a trend
towards semi-commercial properties
such as shops and small hotels,” Bula
says. France and Italy are the most
popular for buyers, but he also nego-
tiates the purchase of property for
clients in other European nations such
as Spain, Portugal and Belgium, and
increasingly in Eastern Europe.

“It can be anywhere from Paris to
Toulouse, to Bordeaux to Biarritz out
towards the Provence areas.

“The Avignon is always popular, as
is Burgundy, particularly around
Dijon.”

Buyers are usually couples from big
Australian cities, and Bula says he is
also seeing a lot of syndicates buying
property.

There’s also a wide range of pro-
fessions, such as lawyers, doctors,
teachers and IT executives.

The average price in rural France is
between €80,000 and €100,000. “You
can find a lot of properties in that
range. But I have seen clients buy
chateauxbecause of the strength of the
dollar.”

In rural France, property prices
have plummeted 20-30 per cent on
2009 values, according to Bula.

“Paris is still popular, but it’s a very
different market. It’s done fairly well
outofthe GFC. Prices haveflattened in
Paris over the past two years,” he says.

“Having said that, a three-bedroom
apartment in a top area of Paris would
cost €500,000, which is not much
compared with what you can get in
Australia.

“It’s a very good deal. How many
luxury apartments in top parts of Mel-
bourne and Sydney can you get for
€500,000?

“Australians have always had a
fascination with things French.

“The world is getting smaller. There
are more Aussies travelling and living
inFrance. .. Franceis avery good hub
for the rest of Europe.”
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Taste of France feeds
couple’s investment

LISA ALLEN

THE hefty price of Australian real
estate compared with dirt-cheap
property prices in rural France
convinced a Sydney couple to buy
their first home near Carcassonne in
the foothills of the Pyrenees.

Forjust over $100,000, the young
couple, freelance journalist Claire
Chaffey and her project manager
husband Sam Drake, have bought a
large terrace house in the quaint
village of Quillan.

“We were looking for quite a while
in Sydney, we were willing to look at
everything, apartments and houses,”
Chaffey says. “We were (even) willing
tomove away from where we work.

“(But) we got depressed at the cost
of the houses, mortgage and insurance
and so we looked at other options.

“Yourealise how screwed we are
getting in Australia when you look at
what is available overseas.

“We got completely disillusioned
with the amount of money we would
have to borrow and what we would get
forthe money.”

Chaffey and Drake are not

‘We have a French
mortgage with an
interest rate of 3.1 per
cent. We have locked
that in for 10 years’

CLAIRE CHAFFEY

expecting to make a “huge capital
gain” on the terrace.

“But we are hoping torentit out,”
she says. “Wehave a French mortgage
with an interest rate of 3.1 per cent. We
havelocked that in for the next 10
years, (but interest rates) have dropped
even lower, so we could have got it
even cheaper.”

Thehouse, in the middle of Quillan,
avillage 0of 4000 souls, was chosen
because of its affordability.

“It’s a terrace house with four
bedrooms, three bathrooms and a
wine cellar which is very important,
right in the centre of the village
opposite the church,” Chaffey says.

“We wanted something that did not

The terrace house in Quillan

have a garden so there would notbe
any maintenance issues.

“We chose it because it was
affordable, more so than further north,
and it’s near Spain. There’s alot of
things to do aroundit.”

Chaffey is no doubt referring to the
white-water rafting, canoeing and
kayaking the area is known for.

The acquisition settledon -
Christmas Eve and Chaffey is “itching
to get over there”.

But it won’tbe until June when the
couple plan to furnish the terrace
house to begin marketingitasa
holiday rental. The acquisition price
was €87,000 ($107,360).

“We are hoping to pay it off sooner
than the 10-year mortgage and if we do
there are no financial penalties.

“It’sreasonably old (but) one of the
reasons we bought it was because we
wouldn’t have to do anything onit.”

Chaffey and Drake, who runs a firm
called Operational Management
Consultants, reckon they will be able
torent the property out for up to €600
aweek in high season.

“(But) we have to test the market,”
Chaffey says.

They plan to visit France often.

“Ideally we would like to go over
onceayear. .. afew yearsdown the
track we would like to spend a
significant amount of time there.

“Wewanttohold ontoit forever.”

JAMES CROUCHER
Claire Chaffey and her project manager husband, Sam Drake



